
 

 

$RACE to the Top 
Investor sentiment regarding Ferrari has been negative since a large turnaround in 

October 2025 when Ferrari provided their 2030 revenue projections. These 

projections worried investors as they underperformed consensus expectations. 

Ferrari estimated around €9 billion in revenue for 2030 compared to the more 

aggressive consensus estimate of €10 billion which led to a single-day drop in 

share price of 14%. We believe that the market overreacted to conservative 

guidance and that the resulting valuation disconnect presents a compelling entry 

point. We recommend a BUY rating on $RACE with a price target of $478.  

Thesis Point 1 Since its separation from Fiat Chrysler through IPO in 2016, Ferrari's 

management has consistently issued conservative guidance, beating it by an 

average of 3.24% over the past 10 years. This track record is validated in multiples 

as well; prior to FY 2025, Ferrari's EV/EBITDA traded in the 26-31x range, now sitting 

at 21x. This compression, alongside continuous EBITDA and EBIT margin growth 

over the last 5 years (+1.96% and +4.01% CAGR respectively) signals a clear 

valuation discount, further reflected in the P/E ratio, which has historically been 

between 45-50x as $RACE has traditionally commanded a premium to automotive 

peers. The stock now trades around 35x despite beating FY 2025 revenue guidance 

by 2.1%, or €150 million.  

Thesis Point 2 Ferrari's decision to recalibrate its electrification mix has received 

significant criticism from investors, contributing to the October 2025 selloff. The 

company revised its 2030 EV target from 40% of the lineup down to 20%, preserving 

40% for internal combustion engines. We believe this decision is more defensible 

than the market has given credit for. 

Recent industry trends demonstrate that automotive manufacturers who 

aggressively pursue EV production risk either eroding sales in an underdeveloped 

market or misallocating capital toward R&D at the expense of shareholder returns. 

This is seen by manufacturers such as Porsche who had a more aggressive 

approach to EV integration, stating that they wanted 80% of their lineup to be all 

electric by 2030 and suffered severe margin degradation, now having to pivot due to 

a lack of demand and a massive €3.9 billion restructuring burden recognized during 

FY 2025. This forced Porsche to take an approach that abandons the strict 80% 

figure in favor of an approach that aligns with consumer demand. With uncertain EV 

demand and the cost of development, we believe that Ferrari's slow, conservative 

implementation of EVs into their lineup is a deliberate risk management decision 

and de-risks the equity profile. Ferrari's measured approach to electrification 

positions the company to avoid the capital misallocation that has weighed on 

peers, supporting a more durable margin profile as the industry transition plays out. 

Company Overview Ferrari is to most, the pinnacle of the automotive world, 

founded as a racing team named Scuderia Ferrari in 1929 before manufacturing 

road cars beginning in 1947. Ferrari designs, develops, manufactures, and sells 

exclusive, sometimes one-off, track and luxury supercars. Ferrari operates using 

artificial scarcity and relies on their prestige and exclusivity marketing to maintain a 

business model where demand consistently outpaces production capacity. 

Ferrari’s founder, Enzo Ferrari, had a mantra stating that the company should 

always deliver one less car than the market demands. As a result, they already have 
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a fully allocated backlog which covers production through 2027. The primary target 

demographic is Ultra-High-Net-Worth individuals between the ages of 40-60. 

Risk 1 Ferrari faces geopolitical risk through delayed MEA shipments due to 

tensions in the Middle East and blockage of the Strait of Hormuz and Red Sea. The 

MEA region represents only 5% of total units but 20% of car and spare parts 

revenue, as buyers there typically opt for high-level customization. Air freight 

alternatives raise costs 4-5x, and continued disruption could create meaningful 

distortions in short-term reported revenue. 

Risk 2 Ferrari's first full BEV, the Luce, debuts May 25, 2026 into a market with 

virtually no existing demand for ultra-high-end exotic EVs. Should the vehicle 

underperform, the €4.4 billion in cumulative capex from the 2022-2026 strategic 

plan would be underutilized, including €200 million for the Maranello EV facility and 

€253 million in Q1 2026 R&D alone, both creating a drag on Ferrari's 39%+ gross 

margins.  

Catalyst 1 Ferrari is using the F80 as a financial buffer to stabilize revenue through 

FY 2026. All 799 units are sold out at a base price of €3.6 million, with heavily 

optioned configurations commanding significantly more. By intentionally staggering 

deliveries, Ferrari can actively manage quarterly cash flow recognition, and HSBC 

analysts estimate every 10 F80s delivered contributes 1% of EBIT, giving Ferrari a 

reliable mechanism to maintain or boost margins well ahead of recognition. 

Catalyst 2 Ferrari maintained a leading EBITDA margin of 39.1% in Q1 2026. If 

sustained, this positions $RACE to be valued closer to an ultra-high-end luxury 

goods manufacturer such as Hermès (avg 46.5% over 5 years) or LVMH (avg 28.2% 

over 5 years) rather than a premium automotive manufacturer, demanding a re-

rating toward luxury goods multiples.  

Valuation 

 

Our base DCF case assumes revenue growth at a CAGR of 5.8% through FY2031 

along with EBIT margins expanding from 29% to 35% over the projection period. 

This revenue growth is largely impacted by their lineup transitions and high-margin 

personalization. Their EBIT margin expansion is an ongoing trend being continued 

due to their strategic cash flow recognition with their flagship model. 

Conclusion We rate $RACE a Buy with a price target of $478, implying 48% upside. 

The market's overreaction to conservative FY2030 guidance has created a 

meaningful valuation disconnect for a company with a decade-long track record of 

guidance beats, a fully allocated backlog through 2027, and continued margin 

expansion. 
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Downside Case: Our downside case applies an 18x 

EV/EBITDA multiple, assuming continued geopolitical 

pressure. Revenue growth slows to 3.5% through FY2031, with 

EBIT margins remaining flat at 29.4%. This scenario yields a 

price target of $290. 

Upside Case: Our upside case applies a 30x EV/EBITDA 

multiple, assuming Ferrari's BEV rollout proceeds smoothly. 

Revenue growth begins at 8% and normalizes to 4.5% by 

FY2031, with EBITDA margins expanding to 36%. This 

scenario yields a price target of $583. 

Disclosures and Ratings: Bluegrass Capital Research does not hold any professional relationships with the securities mentioned in this 

report. Our ratings are defined as follows: Buy (expected to outperform the market), Hold (expected to perform in line with the market), and 

Sell (expected to underperform the market), typically over a 12-month horizon. This report is for educational and informational purposes only 

and should not be considered as financial advice. 
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